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Well . . . Hello to everyone.  The first day of spring has come and gone with fairly mild temperatures.  Congratulations to everyone 

who has started calving or is finished and has squeaked by without any big storms.  To those of us who havenôt started yet, good luck.   

There are even hopes out there that field work may begin a little earlier than usual and the odd foggy day has promised some rain in 

May and June.   Weôll all just have to cross our fingers that Mother Nature helps us along. Priorities  

 

The Foothills Forage & Grazing Association held our Annual General Meeting on March 18 and although it was lengthy, many topics 

were discussed, many decisions made, and some hellos and goodbyes that are worth mentioning.  I would like to begin by giving a big 

thank you to retiring board member Doug Wray.  Doug has been involved in Foothills Forage since the mid nineties, and has been a 

director for a good part of that time.  Dougôs support and commitment to our mission statement and to both our organization as well as 

our members, is greatly appreciated.  A big thanks to Doug for his directorship, and we look forward to his continued involvement in 

the Association. 

A welcome goes out to our two newest Board members, Brian Rodger and Phil Rowland.  

Brian comes to us from Acme where he runs a mixed farm.  He has been a member since 

last fall, and is looking forward to contributing at a board level.  As of yet, he is unaware 

that it really is a baptism under fire.  Phil is from High River where he runs a mixed farm 

of commercial cattle as well as some grain crops.  Phil has been a member for several 

years and has cultivated a lifetime interest in grass and forage, and being a fence 

neighbour of mine, is particularly looking forward to serving on the Board.  He says 

ñhopefully for a very long timeò. Thank you to both gentlemen for signing on.  We look 

forward to the year ahead. 

 

At this time, it is with sadness that I would like to mention the passing of Isabel McPher-

son.  Isabel and McPherson Management have been associated with Foothills Forage for 

nearly three decades and Isabel had sadly been battling cancer for the last few years.  Our 

very heartfelt thoughts and prayers go to Isabelôs family and friends. 

 

As for me, my wife says itôs time I got the barn ready for calving.  The days of working 

away in the shop on machinery are soon to be over, and the move outdoors will begin.  

She also says my travelling days are over, at least until next fall when we will be on the 

Ag tour to Brazil with FFGA and 32 of our fellow producers.  We hope for smooth sailing 

over the next few weeks, enough moisture to get the grass growing, and a good hay crop.  

I wish you all a great spring, good calving, and weôll see you in the summer. 

  Alex Robertson 
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Producers Look to CPIP to Limit Losses  
 
As Alberta beef producers struggle with low cattle prices 
and high feed costs, Albertaôs shrinking beef herd has 
many who remain in the industry hoping tighter cattle sup-
plies might offer some relief this year, and push prices 
higher. 
 
ñIf it doesnôt happen this year, I would expect to see 
prices move closer to profitable levels by 2011 or 2012 as 
cattle supplies tighten further,ò says beef industry special-
ist Anne Dunford, noting recently released Statistics Can-
ada data shows Albertaôs beef cow herd is at 16-year-
lows ï down 6.5 per cent from last year ï due to poor 
profitability and losses in 2009.  
 
Better Prices May Not Be Enough  
 
But Dunford warns even if cattle prices do improve in 
2010, ñbetter prices may not translate into immediate prof-
its.ò Many of the same factors that triggered significant 
losses for producers in 2009 continue to be a problem this 
year, she explains. As general manager at Gateway Live-
stock Exchange in Taber, Dunford works with cattle pro-
ducers across Alberta to market their finished cattle. She 
was the senior cattle market analyst at Canfax for more 
than two decades. 
 
ñSupply is only one side of the story,ò she says. ñBeef de-
mand is still way down after being seriously impacted by 
the global recession. As we look ahead in 2010, there are 
many unknowns. Weôre hoping export demand for beef 
rebounds as the economy improves but nobody knows 
when that will happen. It could be a slow and fragile re-
covery.ò  
 
Volatile Dollar  
 
The biggest challenge facing producers is the Canadian 
dollar, she adds, explaining every increase in the dollar 
pushes cattle prices lower. ñOver the last year, weôve had 
a strong dollar, a weak dollar, and then a strong dollar 
again. Itôs impossible to predict what it will do this year.ò 

Dunford says many producers experienced losses after 
placing cattle on feed last year hoping for a lower dollar in 
2010, but that didnôt happen.  
 
The cattle business is inherently risky, she says, but the 
risks have become more volatile and unpredictable. ñThe 
recession showed us how volatile markets can be as they 
become more global. As producers who want to remain in 
this business a very long time, we have to look for ways to 
manage our risk and eliminate some of the wild volatility 
weôve seen over the past 12 to 18 months.ò 
 
Dunford says the provinceôs new Cattle Price Insurance 
Program (CPIP) unveiled last fall has become an impor-
tant tool many of her clients are now using to manage 
their price risk on fed cattle.  
 
CPIP Locks In Floor Price  
 
ñCPIP allows us to limit our losses by locking in a floor 
price on our cattle,ò says Dunford, explaining it offers pro-
ducers a minimum Alberta price for slaughter cattle. ñIt 
also leaves our upside open so we can still go out and 
sell our cattle at the highest price possible.ò  
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Uncertain Year Ahead for Alberta Cattle Producers  
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Whenever CPIP coverage levels approach a producerôs 
break even price on cattle, ñthatôs when we buy cover-
age,ò says Dunford. She explains CPIP premiums and 
coverage levels fluctuate daily because theyôre based on 
whatôs happening with the live cattle futures market, the 
Canadian dollar, and the basis, which is the difference 
between U.S. and Canadian cattle prices.  
 
When thereôs opportunity in such a volatile market to lock 
in price protection close to your break even point on cat-
tle, ñthatôs something we need to look at seriously,ò says 
Dunford, adding her clients still use other tools for manag-
ing risk when it makes sense, such as futures, options 
and packer contracts.  
 
Limiting Extreme Losses  
 
While producers are quick to purchase coverage when itôs 
near break even prices on cattle, many are also buying 
CPIP price protection below their break evens, says CPIP 
program coordinator Jennifer Wood. ñWeôve seen extreme 
losses in the marketplace lately ï up to $300 a head in 
some cases. Producers tell us theyôd much rather use 

CPIP to limit that kind of loss to $50 per head for exam-
ple, than risk losing considerably more. It depends on 
their risk tolerance and how much of a loss they can af-
ford,ò says Wood, who works with Agricultural Financial 
Services Corporation (AFSC), the provincial Crown Cor-
poration that administers CPIP.  
 
CPIP appeals to smaller producers for the same reason it 
appeals to larger feedlots, says Wood. ñIt rolls all of their 
price risk ï the live cattle futures price, the basis and the 
volatile exchange rate on the Canadian dollar - into one 
package with one up-front price.ò She adds a basis-only 
CPIP product is also available. 
 
Yearling and Calf Product Coming  
 
While CPIP currently covers only slaughter cattle, AFSC 
is working with the beef industry to expand the Alberta-
only program to include a yearling product later this year, 
and a calf product next year, says Wood.  
 
More information on CPIP is available at www.afsc.ca. 

AFSC News Release 

On Wednesday February 24th FFGA hosted a one day 

seminar focusing on the farm as a business as well as off 

farm income and investing ideas.  Meyers Norris Penny 

shared information on risk management and Andy Sirski of 

StockTalks gave insight into selling covered calls on stocks.  

This was a new area of interest for FFGA and we were 

happy to have a turn out of over 110 people for the day.  

FFGA gained several new members and targeted a slightly 

different audience with this event.  We will be considering 

having Andy Sirski back again during the winter for a simi-

lar event.  Thank you to all who came out and for the feed-

back you provided.   

Laura LaBrash 

Knowing Your Options WorkshopKnowing Your Options WorkshopKnowing Your Options Workshop    
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FFGA had our Annual General Meeting on Thursday March 18th at the Highwood Auction Mart.  This was an 

opportunity for the Board to share with the membership many of the changes that occurred in 2009.  Graeme 

Finn, the past President, gave a report on the projects, events, corporate sponsorship program, funding and 

other going ons of FFGA over the past year and plans we have moving forward.  Sean LaBrie, FFGA Treasurer, 

gave a report on the 2009 year-end financials as well as a brief overview for how 2010 is looking.  Myself, Laura 

LaBrash, gave a manager³s report covering what I have been up to, the day to day happenings, some of the chal-

lenges FFGA faces and future plans.  If you would like a copy of the AGM booklet please call me, 652-4900.   

 

Doug Wray stepped down from the FFGA board this year as he has several consecutive terms.  On behalf of the 

FFGA members I would like to thank Doug for all of his help, support and ideas over the past several years.  He 

has contributed a lot of time and energy to FFGA and played a large role in influencing our direction, we would 

not be where we are today without his dedication.  Two new members were elected onto the board, we welcome 

Phil Rowland and Brian Rodgers!  We are looking forward to their input as we move forward into another active 

year!  Following the AGM the board met for a brief meeting in which Morrie Goetjen was elected as President, 

this allows for a transition phase as past President Graeme Finn has one more year of his term on the board and 

will be able to assist Morrie as he takes on his new role.  Thank you to Graeme for all of his out-of-the box ideas 

and energy these past few years!  Graeme has helped moved FFGA forward in leaps and bounds in this new di-

rection.  Director Ian Murray was elected as Vice President this year and Sean LaBrie was re-elected as Treasurer, 

we appreciate their commitment and continued support of FFGA. 

 

Following the AGM two excellent speakers joined us to discuss the beef and 

forage industry and what the future may hold.  Lee Gunderson, editor of Al-

bert Beef, joined us to share some insight on the industry as it moves forward 

and the challenges it faces.  Lee did a great job of catching everyone's atten-

tion while motivating them to think about the future of the industry, where 

they would like to see it go and how we might band together to  move in a 

more promising direction.  Brenda Schoepp of Beeflink shared her experience 

on grazing management and forage production.  She then gave an exciting 

presentation on where the opportunities lie in the beef industry and reminded 

us that ´there is always money in the beef industry!µ if we utilize available  

opportunities.   

 

It was a great day in which FFGA reflected on where we³ve been and 

where we are going as well being an information packed day!   We 

were happy to have over 40 people attend including some of our 

Corporate Sponsors and representatives from the various MDs/

counties we are working with.   Thank you to Ken & Wendy  who 

run the restaurant at the Highwood for the great beef on a bun 

lunch!  And a special thanks to all the folks at the Highwood Auction 

Mart for continuing to accommodate us and provide our office 

space! 

Laura LaBrash 

Looking  Back 

Thank you to the Southern Alberta 

Livestock Exchange and all of the 

folks at the Highwood Auction 

Mart for our office space. 

FFGA - Annual General Meeting  

Some of the 2009 executive, Sean 

LaBrie, Grame Finn & Doug Wray. 

Photo by Lee Gunderson 
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Looking  Forward 

POWERFLEX CANADIAN GRAZING CONFERENCES  
MAKING GRAZING EASY WITH POWERFLEX SYSTEMS  

  

§ Setting Up Your Grazing Cell for Labor & Cost Effectiveness 
     ï Jim Gerrish, American GrazingLands Services, Idaho 
  

§ Using a Pasture Inventory for Planning Your Grazing Season ï Jim Gerrish 
  

§ The Powerflex Difference ï David Krider, President, Powerflex Systems Corp., Missouri 
  

§ New Energizer Developments ï Doug Shaffer, District Consultant, Tru-Test Inc., Missouri 
  

§ Qualities of Braided Poly Products - Alan Boyd ï President, International Net and Twine, N. Ireland 
  

§ New Developments in Solar Fencing and Water Pumping Applications 
     ï Marvin Jackson, Sundog Solar, Sundrie AB 
  

§ History of Powerflex Systems and Dealers in Canada 
     ï Rob Davidson, Canadian Sales Manager, Powerflex Fence Canada 
  

§ End the day with Questions, Answers, Discussions, & Door Prizes!! 
______________________________________________________________________________________________ 

In Olds on Tuesday April 20, 2010 at the Olds Elks Lodge No.100  
Located at 5113, 49th Ave   

Registration 8:30 am, Start time 9:00 am  

Only $20/person, includes lunch and refreshments  

Please call GWFA at 403 844 -2645 to register by April 16th  

Brought to you by:  

PowerFlex, Grey Wooded Forage Association (GWFA) & Mountain View County  
 _______________________________________________________________________________________________________ 

 

In Nanton on Wednesday April  21 at the Nanton Community Centre,  

located at 2204 18 th  St Nanton  
Registration 8:30 am, Start time 9:00 am  

Only $20/person, includes lunch and refreshments  

Please call Laura (FFGA) at 403 652 -4900 to register by April 16th  

Register early as space is limited.  

Brought to you by  PoweFlex & Foothills Forage & Grazing Association (FFGA)  

______________________________________________________________________________  

At the Anchor JB Ranch on April 28 ð Jim & Barb Bauerõs ð Acme Grazing School  
6 miles east of Acme on SR 575 to RR 24 -5, turn north.  

Or 5 miles west on SR 575 of Carbon/Acme corner on Highway 21 to RR 24 -5 turn north.  

Registration 8:30 am, Start time 9:00 am  

Only $20/person, includes lunch and refreshments  

For more info or to register, contact Jim or Barb Bauer, 403 -546 -2427 by April 26  

Concider attending the Acme Grazing School this July for hands -on training  

Brought to you by PowerFlex, the Acme Grazing School, sponsored by FFGA and GWFA  



 

As Posted by The Land  on 12 Feb, 2010 
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By:  MATT CAWOOD  

 
SOME deft manoeuvring by Australian nego-
tiators in Europe and Russia has substantially 
broadened export opportunities for the beef 

industry during 2010 and beyond.  
In the European Union (EU) market, Australia 
now has access to a brand -new 20,000 tonne 
multi -country quota for high -quality grain - fed 
beef ð reportedly the first new quota cate-
gory to come out of Europe in about three 

decades.  
In Russia, an important emerging market, 

Australia seemed likely to be locked into a 
miserly 10,000t quota until its position was 
recently re -negotiated into another shared 
quota allocation of about 448,000 tonnes.  
The new EU quota is hedged about with strict 

criteria: beef must be 100 -days grain fed to 
AUSMEAT standards, and must meet addi-
tional age, diet and days on feed require-
ments over and above existing accreditation 
schemes here and in Europe.  
Australia must also share the quota with, 
among others, grain - feeding heavyweight the 

United States, which inspired the quota in the 
first place.  
MLAôs Europe regional manager, David Jones, 
explained that the new quota deal was a com-

promise deal to settle a long trade standoff 
between the EU and US over the EUôs refusal 

to take beef treated with growth hormones.  
The EU has maintained its stance on hor-
mones, but forestalled US threats to impose 
trade sanctions by opening up the new quota 
category.  
The quota allows for an extra 20,000 tonnes a 
year of high -quality, hormone - free beef for 

three years, opening up to 45,000 tonnes in 
the fourth year.  
Australian Lot Feeders Association (ALFA) 
president Jim Cudmore said the new route 
into the EU is ñjust the tonic our sector re-
quires in these difficult timesò.  
ñThe recent high Australian dollar has put 

pressure on our beef exports, and any im-
provement in market access is a win for Aus-
tralian farmers at a critical time.ò  
The strictness of the requirements will limit 
the number of local lotfeeders and exporters 
willing to take up the quota, Mr Cudmore said, 

but the same culling process will be at work in 

competitor countries.  

Australia already has in place the systems and 
reputation that provide it with favoured access 
to demanding markets like the EU.  
David Jones reported that in Russia, unofficial 
documents being circulated late in 2009 sug-
gested that Australia might be locked into a 
limited 10,000 tariff rate quota, with the lionôs 

share of annual Russian beef imports being 
allocated to ñOther Countriesò ð largely the 
South American beef exporting nations.  
Australia exported about 13,000 tonnes of 
beef to Russia in 2009. That was a swift con-
traction, on the back of the global financial 

meltdown, from the export bull run of 2008 
when Australiaôs red meat exports to the 

Commonwealth of Independent States (CIS) 
hit a high of 72,035 tonnes ð almost all of it 
to Russia.  
Pre-GFC, the United States Department of 
Agriculture (USDA) forecast that Russian de-

mand for red meat would balloon 350,000 
tonnes between 2007 -2017 on the strength of 
petrodollar wealth.  
That enormous potential means that Russia is 
a market too important to be sidelined. Mr 
Jones said some hasty negotiations on the 
strength of the documents recently emerged 

with a qualified triumph: Australia is now part 
of the ñOther Countriesò quota covering im-
ports of 448,000 tonnes of frozen beef.  
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The qualifier is that it must compete for that tonnage with the 

likes of Brazil, Argentina and Paraguay for the custom of a 
country where, unlike the EU, price can take precedence over 
quality assurance.  
However, MLA managing director David Palmer commented 
that Russia ñhas shown us some spectacular capabilityò.  
ñWe didnôt want to be harnessed by a 10,000t quota. Being 
able to negotiate to be part of 448,000 tonnes of quota is an 

absolutely fabulous outcome.ò  
ñBrazilôs performance to date is something less than half that 
amount, so there is a really good reservoir of quota there that 
more truly reflects the potential of what I think is an exciting 
meat economy.ò  
The EU and Russian quotas are held by importers, who will 

negotiate with their suppliers of choice.  
ñItôs all up to the commercial side now,ò David Jones said.  

Australia already has in place the systems and reputation that 
provide it with favoured access to demanding markets like the 
EU.  
David Jones reported that in Russia, unofficial documents be-
ing circulated late in 2009 suggested that Australia might be 

locked into a limited 10,000 tariff rate quota, with the lionôs 
share of annual Russian beef imports being allocated to 
ñOther Countriesò ð largely the South American beef export-
ing nations.  
Australia exported about 13,000 tonnes of beef to Russia in 
2009. That was a swift contraction, on the back of the global 
financial meltdown, from the export bull run of 2008 when 

Australiaôs red meat exports to the Commonwealth of Inde-
pendent States (CIS) hit a high of 72,035 tonnes ð almost all 
of it to Russia.  
Pre-GFC, the United States Department of Agriculture (USDA) 

forecast that Russian demand for red meat would balloon 
350,000 tonnes between 2007 -2017 on the strength of petro-

dollar wealth.  

That enormous potential means that Russia is a market too 
important to be sidelined. Mr Jones said some hasty negotia-
tions on the strength of the documents recently emerged with 
a qualified triumph: Australia is now part of the ñOther Coun-
triesò quota covering imports of 448,000 tonnes of frozen 
beef.  
The qualifier is that it must compete for that tonnage with the 

likes of Brazil, Argentina and Paraguay for the custom of a 
country where, unlike the EU, price can take precedence over 
quality assurance.  
However, MLA managing director David Palmer commented 
that Russia ñhas shown us some spectacular capabilityò.  
ñWe didnôt want to be harnessed by a 10,000t quota. Being 

able to negotiate to be part of 448,000 tonnes of quota is an 
absolutely fabulous outcome.ò  

ñBrazilôs performance to date is something less than half that 
amount, so there is a really good reservoir of quota there that 
more truly reflects the potential of what I think is an exciting 
meat economy.ò  
The EU and Russian quotas are held by importers, who will 

negotiate with their suppliers of choice.  
ñItôs all up to the commercial side 
now,ò David Jones said.  
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Foothills Forage and Grazing Association is a producer driven organization focusing on the 

use and development of forages and grazing.  The guiding principles of FFGA are to respect 

the land, water and natural resources.   
 

FFGA members benefit from our information network including our GrassRoots News & Views newsletters, brochures and 

information of upcoming tours, field days and seminars which they are invited to attend at discounted rates. Members also 

have the opportunity to participate in projects and extension work undertaken by the association.  Members are kept up to 

date with information about and from other forage and livestock associations as well as affiliated industry members.  
 

To become a producer member today or invite a neighbour to join please fill out the form below or contact Laura for more information. 
 

Membership: $30.00 plus gst   Total: $31.50 
 

Name: ________________________________   Telephone: _________________________________________ 
 

Address: ______________________________  City/Prov/Postal code:________________________________ 

 

Email:_________________________________ 
 

 Foothills Forage & Grazing Association 

 P.O. Box 5145, High River AB, T1V 1M3,  

 Phone: (403) 652-4900, Fax: (403) 652-4090 

 Email: laura@foothillsforage.com 

 Website: www.areca.ab.ca/site/ffa  
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This Publication is made possible by 

funding from our major sponsor; the  

Agriculture Opportunity Fund (AOF).  

http://www.theland.com.au

